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Safe Harbor Statement

Various remarks that we make in this presentation that are not historical, including those about our financial guidance for 

2019, business strategy, goals and priorities, plans and prospects, growth opportunities, the potential size of addressable 

markets, the value of our tests, correlation of test growth to future revenue, ability to secure market access in global 

markets, our product pipeline and potential new products or applications, timing of future product releases, collaborations, 

and the occurrence, timing, results and impact of clinical studies, including TAILORx, constitute forward-looking 

statements within the meaning of the Safe Harbor provisions of the Private Securities Litigation Reform Act.

Forward-looking statements are subject to risks and uncertainties that could cause actual results to differ materially from 

our expectations. These risks and uncertainties include, but are not limited to: our ability to increase usage of our tests; 

risks associated with possible regulation of our tests by the FDA or similar regulatory agencies outside of the United 

States; risks and uncertainties associated with development and commercialization efforts; the risk that we may not obtain 

or maintain sufficient levels of reimbursement for our existing tests and any future tests we may develop; the risks 

associated with sales and operations globally; our history of operating losses; the occurrence, timing, results and 

applicability of clinical study results to actual outcomes; and the other risks set forth in our filings with the Securities and

Exchange Commission, including the risks set forth in our most recent Annual Report filed on Form 10-K and our 

subsequently filed Quarterly report(s) filed on Form 10-Q. These forward-looking statements speak only as of the date 

hereof. We disclaim any obligation to update these forward-looking statements. 

NOTE: The Genomic Health logo, Oncotype, Oncotype DX, Recurrence Score, DCIS Score, Genomic Prostate Score, GPS, Oncotype DX AR-V7 Nucleus Detect and Oncotype IQ are trademarks or registered trademarks of 

Genomic Health, Inc. All other trademarks and service marks are the property of their respective owners.



Genomic Health is an Industry Leading and Profitable Molecular DX 

Company that has Transformed the Treatment of Cancer 

31 As of December 31, 2018

VGenerated >$3B in revenue serving patients in 90 countries 

VSaved global healthcare system >$5B

VDiversified offering with multiple proprietary tests

VExpanded business model with multiple platforms and partners

VAchieved 14 consecutive quarters of improved profitability

Increased Market Cap by 88% to >$2.3B in 20181



Accelerating Top-Line Growth and Delivering Improved Profitability 

4
1 Adjusted EBITDA is operating income plus depreciation and stock based compensation expense.
2 Non-D!!t ƴŜǘ ƛƴŎƻƳŜ ŜȄŎƭǳŘŜǎ ŎŜǊǘŀƛƴ ŎƭƛƴƛŎŀƭ ŀƴŘ ŎƻƳƳŜǊŎƛŀƭ ŘŜǾŜƭƻǇƳŜƴǘ ƳƛƭŜǎǘƻƴŜ ǇŀȅƳŜƴǘǎ ŦƻǊ ǘƘŜ /ƻƳǇŀƴȅΩǎ ŎƻƭƭŀōƻǊŀǘƛƻƴǎ ǿƛǘh Cleveland Diagnostics and Biocartis N.V. The Company believes that excluding these items and their related tax 
effects from its financial results reflects operating results that are more indicative of the Company's ongoing operating performance while improving comparability to prior periods, and, as such, may provide investors with an enhanced understanding of 
the Company's past financial performance and prospects for the future. This non-GAAP information is not intended to be considered in isolation or as a substitute for comparable information prepared in accordance with GAAP.

2017

V4% Revenue Growth

V40% Operating Leverage

V$30M Adjusted EBITDA1

V14% Revenue Growth

V40% Operating Leverage

V$10M Adjusted EBITDA1

2016 2018 Guidance 

V10-15% Revenue Growth ($366M - $382M)

V40% Operating Leverage

V$50M Adjusted EBITDA1

V$14M - $20M Non-GAAP Profit2
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2018 Results

Å18% Revenue Growth ($394M)

Å50% Operating Leverage

Å>$72M Adjusted EBITDA1

Å$39.7M Non-GAAP Profit2



Delivered Record Results in 2018; Strong Momentum Going in to 2019

In 2018:

VIncreased worldwide revenue by 18% to $394.1M

VIncreased Oncotype test volume by 8% (>136,380 tests)

VReported profit of $25.7M on a GAAP basis; $39.7M on a Non-GAAP basis1

VDelivered >$72M in adjusted EBITDA2

Guides to 14% Revenue Growth and 50% Non-GAAP Net Income Growth     

at High End of 2019 Outlook
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1 Non-D!!t ƴŜǘ ƛƴŎƻƳŜ ŜȄŎƭǳŘŜǎ ŎŜǊǘŀƛƴ ŎƭƛƴƛŎŀƭ ŀƴŘ ŎƻƳƳŜǊŎƛŀƭ ŘŜǾŜƭƻǇƳŜƴǘ ƳƛƭŜǎǘƻƴŜ ǇŀȅƳŜƴǘǎ ŦƻǊ ǘƘŜ /ƻƳǇŀƴȅΩǎ ŎƻƭƭŀōƻǊŀǘƛƻƴǎ ǿƛth Cleveland Diagnostics and BiocartisN.V. The Company believes that excluding these items and their related tax 
effects from its financial results reflects operating results that are more indicative of the Company's ongoing operating performance while improving comparability to prior periods, and, as such, may provide investors with an enhanced understanding of 
the Company's past financial performance and prospects for the future. This non-GAAP information is not intended to be considered in isolation or as a substitute for comparable information prepared in accordance with GAAP.

2 Adjusted EBITDA is operating income plus depreciation and stock based compensation expense.

Metric Guidance YOY Growth

Revenue $436M - $448M 11%-14% growth

Net Income (GAAP)
GAAP Basic Earning Per Share (EPS)

$48M - $54M
$1.23 - $1.38

86%-110% growth

Net Income (Non-GAAP)
Non-GAAP Basic Earning Per Share (EPS)

$54M - $60M
$1.38 - $1.54

35%-50% growth



Executing on Three Strategic Imperatives to Drive Profitable Growth

5

Broaden  

Global  

Access

Expand and  

Diversify  

Portfolio

P R O F I TA B L E G R O W T H

S T R AT E G I C I M P E R A T I V E S
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Penetration in  

Established  

Markets



Available Market  

Penetrated

Commercial Portfolio Offers Immediate >$1.2B Growth Opportunity
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1 Management estimate based on 2018 market size and average sellingprice.
2 Western Europe, Canada and Japan

>$1.2B Growth  
Opportunity1

700,000

600,000

500,000

400,000

300,000

200,000

100,000

0

U.S. Breast
(N-, N+, DCIS)

U.S. GPS  
Prostate

IntôlBreast2

(N-, N+)

U.S.AR-V7  
Prostate

~59%

175K*

D
C

IS
In

v
a
s
iv

e

~8%

~11%

210K*

135K*

~12%

570K*

Total

~2%

50K*

~22%

M
e

d
ic

a
ll

y
 E

li
g

ib
le

P
a

ti
e
n

ts



Increasing Global Penetration of Oncotype DX Breast Cancer Test with  
Recently Published Landmark TAILORx Results
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TAILORx Definitively Showed Oncotype DX Uniquely Identifies the 
Majority of Patients Who Do Not Benefit from Chemotherapy

9
1 Sparano et al. N Engl J Med. 2018 

2 Geyer et al. NPJ Breast Cancer. 2018

No Chemotherapy Benefit
1-2

(0-25)

Substantial
Chemotherapy Benefit

2

(26-100)

0 26 100Recurrence Score® (RS) 

Result

ñAny woman with early-stage breast cancer age 75 or younger should 

have the 21-gene expression test and discuss the results with her doctor 

to guide her decision to the right therapy.ò
ð Joseph A. Sparano, M.D.

Albert Einstein College of Medicine

TAILORx Study Chair

Exclusive guideline endorsements from NCCN and IQWiG in Germany; 

Expanded recommendation from NICE in the UK
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Simplified Report and New Campaign to Increase Penetration:

ñItôs Never Been as Clearò



~58,000 Test Growth and ~$200M Opportunity
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Market Intelligence Supports Efficient and Targeted Approach  
to Address Areas of Greatest Growth Potential in the U.S.
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2018 Penetration Rate (PR) by State

Node (-) PR

34% 100%


